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Most coaches *+ experts | talk to have a desire to work with more
ideal clients and a big vision to make a larger impact with what

they do. They're committed to their business, and are looking for
solutions that will help them attract more clients in a simpler way.

Over the last 3 years, we have generated over $1,500,000 in revenue
in our business and have created a simple magnetic process that
allows us to consistently bring clients who are action-takers that go
on to create incredible results and growth in their own businesses.

In this guide, | share with you the top 5 Secrets necessary to upgrade
your marketing message in order to elevate the quality of clients you
attract into your business.

Want more personalized help? My team of Brand Specialists are
trained to help YOU upgrade your messaging in just minutes.

We'll hop on a free 15-min Brand Audit Call with you and give you
SPECIFIC and PERSONALIZED feedback, insights and improvements
you can implement to optimize your content in order to help you
make more sales. (Just to be clear - this is NOT a sales call - it is a
value call)

If you are interested in finding out more, click here to book that call -
and read what others had to say about this call.
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The 5 secrets | share with you below are all part of your premium brand mes-
sage and is one piece of the puzzle that will lead you to position your brand as
an authority online. We focus on building everything through what | call, the

Brand Strategy Pyramid.

YOUR MAGNETIC

LEAD GENERATION
FORMULA

»

YOUR PREMIUM BRAND
MESSAGE AND FOUNDATION

’ A -PREMIUM BRAND MESSAGE This means making sure
Q your language is speaking to an audience that is ready to buy - while showing
them what makes what you have to offer different from everything they have

tried before.

PREMIUM POSITIONING You need to be able to effective-
ly communicate what is the exact OUTCOME or result you help your clients
achieve. This will allow you to create demand for your offer even before you

pitch it.

"" MAGNETIC LEAD GENERATION You want to create

& j content that feels magnetic and irresistible. SO that when your potential clients
read what you have to offer, they feel like ‘I want what they're having" - which

leads to instant DMs or calls booked.

We can help you upgrade your messaging through our 15-MinBrand Audit
Call where we will give you specific insight on how to create magnetic con-

tent that attracts premium clients. Click here to book that call.
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pecrel #f
BECOME A

"SALLY"

Your content needs to be created in such a way that it truly MAG-
NETIZES people in. You want to build momentum that gets people

curious to find out more about what it is that you're doing.

Premium buyers are looking for coaches who are confident in them-
selves and what they do because that type of confidence let's them

know that you can actually solve their problem.

That's why | like creating content that gets people saying “I'll have
what she's having” (Like the movie "When Harry Met Sally’). In other
words - you want to create desirability behind what you do by show-
ing up with total embodiment of the result that you help deliver for

others - which means SHARING your WINS.

Fabi Paolini-Benavides
' @ March 28 at 4:28 PM - @

| have to say - I'm feeling soooo grateful...

Within the last few days..

.~ We closed $70k in sales
My full 1:1 basically has a waitlist

_~EVERY DAY last week we closed a high ticket sales

- Literally we have an 80% enroliment rate

.~ What's best? April hasn't started and we already have over $50k
cash coming in
And we did this..
ywithout launching

ﬁwithaut increasing ad spend (if anything it has been mostly
organic)

Y without spending hours on the phone on sales calls

THIS YEAR HAS BEEN EPIC!

CLICK HERE FOR
AN EXAMPLE
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pecrel #l
BECOME A

"SALLY"

Share testimonials, client wins, before and afters and share these
all over Social Media. If you can, create a page on your website with
examples of your work or what you do. Obviously, this depends on
the nature of your work, but it can be extremely effective for getting
clients to come in because they see that you are someone that oth-

ers have hired in the past as well.

Screenshot everything you can - every message, email or #win your
clients share and show it all over the place (blurring out their name
if that's necessary). You want to build a success story around YOU

and the work that you do.

In January 2021, | wrote a social media

post, ran Facebook ads, sent emails,

and even created a page on my web-
site about 21 coaches whose brands +

websites | had built in 2020. It was real-

ly effective in bringing me clients (and

still does to this day!). You can see the

page here.
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STOP SPEAKING TO0O

“"THE URSULA"

This is probably THE most common mistake transformational coach-
es are making online. You need to STOP speaking to what | call, “The
Ursula” - in other words, the “poor, unfortunate soul” While your
audience is experiencing a problem, you have to speak to people
that have a big DESIRE to solve the problem instead of spending the

majority of your time agitating the problem your audience has.

Upgrade your message to start to speak to the people who are al-
ready actively looking for solutions and investing instead of creating

content that only amplifies how terrible their problem is.

Always, always, always lead with DESIRE when you are creating con-
tent. This will help you attract people who are SOLUTION AWARE vs.
those who are only PROBLEM-AWARE.

Fabi Paolini-Benavides
@ March 1. Q@
It's not that you need a coach

It's that you desire to work with someone who will lift you up
Wha will help you raise your standards and keep your enerqy where it needs to be

Because in all honesty - you know the theory of what you need to do
In fact - you're already doing a lot of it

..but for some reason you feel like despite the fact that you are getting some clients,
something is always missing

You get to $5k and now you need more
You get to $10k and realize you neaded to generate more than that
You reach $20k and that feels like it's not enough

You are constantly creating resistance by doubting yourself

And what you need is to go all in
To have a level of knowing and belief that will captivate the right people

And sometimes - you need someone to get you to rise to to those new standards
| used to laugh when people would say "I'll hold space or creale a container for you"

CLICK HERE FOR
AN EXAMPLE
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pecre] #2
STOP SPEAKING TO

“"THE URSULA"

My friend, the power is in the Follow up - and if you want to get
more calls booked on your calendar, you need to get into the habit
of emailing every single week day. Yes - it might seem like a lot, but
| promise you, it will be extremely effective in getting you to be top
of mind for your clients. Make sure your emails are NOT speaking
to the Ursulas. This is what | personally follow to send emails each
week:

MONDAY: | invite people to watch my livestream from that day
TUESDAY: | send them the replay from Monday

WEDNESDAY: | send a very direct email inviting people to Book a
Call

THURSDAY: | send a value-based email with the CTA to book a call
FRIDAY: | share a personal or client win with the CTA to book a call

EXAMPLE EMAIL




pecre] #3
CALL IN

"YOUR PEOPLE"

Start to create content that LITERALLY spells out exactly who ‘your
people’ are - even before this is what you're experiencing each day.
Do you want clients who are action-takers and ready to invest? Lit-

erally spell it out in your content.

Start speaking to the person that's beyond the objection and to the
type of actions you want them to take as a result. For example, if
you want your audience to pay in full, write content that speaks to
the type of people that Pay In Full and literally say that it's what you
expect from your audience.

This will allow you to educate your audience on the actions YOU
want THEM to take - and also call in people who are ready to move

forward.

Fabi Paolini-Benavides
@ March 16 a1 1:31PM . @
Last week - we raised our prices by 50% and within 2 days - | had already signed two PIF

clients

This is how we roll.

!‘-lo need to make an announcement that prices will be going up as a way to get people to jump
in.

No need to do a big heopla about the price change.

1 simply had a meeting with my team. We made a decision and that was that.

The level of up-level we have been experiencing in the last few weeks has been massive.

And when you upgrade your business on every level - YOUR people will follow you.

And that's what we do.

Qur people are in.

They understand that whatever they pay is completely worth the level of up-level their
business will experience.

Our people are taking SERIOUS action

We don't need to scare them with “price will go up - so jump fast”

‘We trust that our people will know what to do.

Our people lead themselves

CLICK HERE FOR
AN EXAMPLE
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pecre] #3
CALL IN

"YOUR PEOPLE"

Most people out there think that all it takes for them to make sales is

to just promote their services ONCE. If that. On Social Media.

The truth is that it requires MUCH more than that. Why? Because
people are distracted and doing their own thing and aren't going to

necessarily be paying attention to all you do.

However - THE most important thing that YOU need to understand
is how to communicate to the right people so that you are bringing
in the right leads. In this video, | go in-depth into explaining The 3

Keys to Elevate the Quality of Clients You Attract through your con-

ent. It is GOLD.

MY SUGGESTION
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pecrs] #4
CREATE DEMAND

FOR YOUR PROCESS

A premium buyer wants to buy a proven system that will get them
results. They aren't looking for “sessions” or “coaching” they are

looking to solve the problem that they have.

This is why you want to create demand or pre-sell your offer by
making it clear to them that there's a framework, methodology or
system behind what you do. Include that framework in your content

and start to showcase the power behind it (see page 2).

This means making it clear that what you do is different from the
majority of things they have tried in the past and positioning your

process as the ultimate solution they need.

Fabi Paplini-Benavides
& March -0

Let's talk about what's really necessary for you te scale your business - because it might net
be what you think

Back when | was getting the majaority of my clients through ads, the idea of growing my
business was always at the back of my head

| wanted to sign more clients

I wanted te make a larger monthly income

But - | understood that the only way for that to happen was if | increased my ad spend

And since | was making $10k-520k per month, increasing ad spend was complicated

I would spend a bit mare in a month, and then | wouldn’t sign pay in full clients - do my cash
flow wasn't as high

Which meant | couldn't simply keep on scaling

On top of that- cost per call was getting more

Expensive

So | decided to look at other facters around scaling - and realized there were a number of
things that | needed to improve if | wanted to get more clients

The first of which was increasing my conversions - meaning the people in my audience who
would buy what | had to sell

There are a number of factors that determine your conversion levels - but | have found that
cne of the most important enes has been making sure you are speaking to the right audience

CLICK HERE FOR
AN EXAMPLE
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pecrs] #4
CREATE DEMAND

FOR YOUR PROCESS

One of my favorite ways to get clients is to create a value-packed
video that creates demand for what | do without necessarily pitch-

ing working with me. Then, you promote this video everywhere.

In it - you make sure you present your framework and process in a

really clear way in order to create demand for what you do.

This can be more effective than a webinar (if done correctly) be-
cause it's short and sweet and straight to the point. For example,
| have a video that focuses on 3 keys your marketing and content
need in order to attract high-ticket clients. The video is so good and

different, it gets me clients all the time. You can watch it right here.

STRUCTURE

want more



https://www.fabipaolini.com/brand-message/
https://www.fabipaolini.com/brand-message/

W?‘#ﬁ
BRING IN YOUR OWN

SECRET SALSA

Listen - there's nothing more powerful than authenticity and per-
sonality behind what you are doing. At the end of the day, in this
industry, people are buying from COACHES - not companies.

This means you need to bring in YOUR OWN unique perspective into
all you do. What is your unique spin or point of view around some of
the symptoms, scenarios or stories your clients are experiencing?

How can you bring more of YOU into all you create?

Bringing your own personality, perspective and point of view into
your content will allow people to see you as different and connect

with you more on a personal level.

Fabi Paplini-Benavides
& March -0

Let's talk about what's really necessary for you te scale your business - because it might net
be what you think

Back when | was getting the majaority of my clients through ads, the idea of growing my
business was always at the back of my head

| wanted to sign more clients

I wanted te make a larger monthly income

But - | understood that the only way for that to happen was if | increased my ad spend

And since | was making $10k-520k per month, increasing ad spend was complicated

I would spend a bit mare in a month, and then | wouldn’t sign pay in full clients - do my cash
flow wasn't as high

Which meant | couldn't simply keep on scaling

On top of that- cost per call was getting more

Expensive

So | decided to look at other facters around scaling - and realized there were a number of
things that | needed to improve if | wanted to get more clients

The first of which was increasing my conversions - meaning the people in my audience who
would buy what | had to sell

There are a number of factors that determine your conversion levels - but | have found that
cne of the most important enes has been making sure you are speaking to the right audience

CLICK HERE FOR
AN EXAMPLE
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BRING IN YOUR OWN

SECRET SALSA

One GREAT way to do this in your business? Using Reels or TikTok. If
you aren't using Instagram Reels and TikTOk to grow your business,
you are TOTALLY missing out. It is seriously THE MOST effective way
to grow your audience right now. Instagram is pushing Reels above
anything else and it's good because it allows you to get in front of
your ideal audience organically. And with TikTok, you can also easily
grow your following.

Seriously, you need to do it!

A couple of recommendations: Make sure you are using around 8
relevant hashtags in the caption of your post. Both platforms are
equally effective - although, if I'm being honest, where I'm person-

ally MOST active is on TikTok. It's my favorite. You can find me right

over here.

INSTAGRAM REELS

'TUTORIAL

click to play

reelsio1
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HOLA, I'M %0

I'm a Brand Strategy and Online Business
Coach and | help transformational coaches
become premium brands that attract high-
end clients by upgrading their marketing

with magnetic messaging.

Here's how we can help: Let's hop on a 15-min
NO PITCH call (meaning - nothing is for sale)
where we look at your brand message, offer,
audience and content and give you instant
feedback you can implement RIGHT AWAY
specifically for your business to help you up-
grade your messaging and attract higher qual-

ity leads into your business.
| 98% of the people who hop on these calls with

us have a MASSIVE success rate from imple-

menting what we give for free.

CLICK HERE TO

BOOK IT
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